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BSE Code 509055  

NSE Code MAHLOG 

Reuters Ticker INE766P01016 

Bloomberg Ticker  MAHLOG IN 

 

Shareholding Pattern (%) 

 Jun-2018 Mar-2018 Dec-2017 

Promoters 61.05 61.05 61.05 

Institutions 20.05 19.03 17.13 

Non-institutions 18.90 19.91 21.81 

Market cap (INR Cr.) 4326.50 

Outstanding Shares (Cr.) 7.11 

Face Value (INR)  10.00 

Dividend Yield(%) 0.25 

TTM P/E (x) 67.59 

Industry P/E (x) 42.30 

Debt/Equity 0.08 

Beta vs. Nifty   0.76 

52 Week High/ Low (INR) 654.00/405.10 

Avg. Daily Vol. (NSE)/1 yr. 191736 

Stock Scan 

Company Overview  

Mahindra Logistics is one of India’s largest 3PL logistics companies which was 
established as a division of Mahindra & Mahindra in 2000. It was de-merged 
into a 100% subsidiary, Mahindra Logistics Limited in 2008. Since then, the 
company has grown strength to strength acquiring clients from diverse 
industry verticals, using latest technologies to serve over 350 clients. The 
company’s competitive advantage lies in the fact that its business is asset light, 
tech-enabled and customer centric. Mahindra Logistics specializes in 
developing and implementing customized logistics solutions based on what its 
client base requires. 
The Company operates in two distinct business segments, Supply Chain 
Management (“SCM”) and People Transport Solutions (“PTS”). The Company 
offers customized and end to end logistics solutions and services to their 
clients. It includes transportation and distribution, warehousing, in-factory 
logistics, value-added services under SCM while it provides technology-
enabled people transportation solutions and services across India under PTS.   
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Key Highlights 

 The company has delivered a strong performance. Its revenue has gone up 
by 28.1% to INR3416 crore. This was largely driven by expanding existing 
client relationships. Revenue from Non-Mahindra supply chain grew by 
32% to INR1258 crore, which is well above the overall industry growth 
rate. Revenue from Mahindra Group Supply chain business grew by 28% 
to INR1818 crore as all divisions of M&M registered healthy growth. 

 

 PTS business registered a growth of 15.4%, the revenue went up to 
INR340 crore from INR295 crore in previous year. 

 

 Given the asset light structure, the company does not have huge capital 
requirements to grow; on the contrary it is expected to generate healthy 
cash flows every year. 

Stock vs. Nifty (Relative Returns) 

Source: Company Data, Ace Equity, Bloomberg  

Exhibit 1: Financial Performance at a glance (Standalone) 

CMP (INR) (As on 9th July 2018) 610.00 

View “Positive” 

Particulars (INR Cr) FY16 FY17 FY18 FY19E FY20E 

Sales 2083.9 2666.6 3416.1 4137.9 5006.5 

Growth % 6.08 27.96 28.11 21.13 20.99 

EBITDA (Ex. OI) 51.4 76.2 117.8 172.0 228.1 

EBITDA Margin (%) 2.47 2.86 3.45 4.16 4.55 

Adj. Net Profit 35.87 46.10 65.27 95.7 128.0 

Net Profit Margin (%) 1.72 1.73 1.91 2.31 2.56 

EPS 6.09 6.71 9.00 13.45 18.02 

BVPS 43.61 51.13 58.98 68.97 80.76 

P / E (x) N/A N/A 53.87 46.18 34.46 

P / BV (x) N/A N/A 8.22 9.01 7.70 

EV / EBITDA (x) 0.57 0.61 27.20 25.21 19.01 

ROE (%) 14.78 15.15 17.01 21.63 24.20 

ROCE (%) 18.86 20.03 25.32 29.66 34.73 

Source: NSE 
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 The overall gross margins improved by 9 basis points to 8%. Within the business 

segments the gross margin in Supply Chain Business has improved to 7.9% from 

7.7%. In the PTS business, margins have contracted to 9.4% from 10.1%. 

However, this is largely due to the loss-making shuttle bus pilot project which is 

discontinued since January 2018. 

 EBITDA for financial year 2018 stood at INR120 crore registering a growth of 

46.2%. EBITDA margins for the period stood at 3.7% which is 46 basis points 

higher compared to last year. This was primarily on account of reduction in fixed 

term strategic consulting fees and this year was the final charge towards the same. 

 The PAT for the period was INR65 crore, registering a growth of 41.6%. 

 SCM business contributes to around 90% of the total revenue, whereas PTS 

contributes the rest 10%. The company is emphasizing a lot on new and efficient 

technologies on both the segments. 

 Although PTS constitutes only 10% of the total revenue, the margins are equal if 

not more than the SCM business. Here, a point to point transportation has a 

margin of around 6-8%, a distribution business earns a margin of around 8-12% 

while warehousing management earns a margin which ranges between 10-20%. 

 The Debt to Equity ratio has come down to 0.8 from 0.10 

 The company’s ROCE, ROA and ROE stands at 25.32%, 7.35% and 17.01% 

respectively. 

 The firm has generated positive Cash Flow from Operations of INR11.94 crore 

and it’s in line with the sales. 

 EPS of the company has gone up by  34% to INR9.00 from INR6.71 

 The Company has got two subsidiaries - 2x2 Logistics Private Limited and Lords 

Freight (India) Private Limited where Mahindra Logistics has got 55% and 60% 

stake respectively. Consolidation of financial statements of the Company and its 

two subsidiaries is done, on a line by line basis, by adding together items.  

 2x2 Logistics Private Limited provides logistics and transportation services to 

OEMs to carry finished automobiles from the manufacturing locations to 

stockyards or directly to the distributors through specially designed vehicles. 

Lords Freight provides international freight  forwarding services for exports and 

imports, customs brokerage operations, project cargo services and charters.  

 Due to line by line addition in the line items in consolidated financial statements 

make certain ratios like RoE, RoA, ROCE, PAT margin, etc. downward biased.   

Key Highlights (Cont’d): 

Due to line by line 

addition in the line 

items in consolidated 

financial statements 

make certain ratios like 

RoE, RoA, ROCE, PAT 

margin, etc. downward 

biased.   
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Supply Chain Management: The Company offers customized and end to end logistics 

solutions and services to their clients. It includes transportation and distribution, 

warehousing, in-factory logistics and value-added services. Mahindra Logistics 

operates through pan India network managing over 13.0 million square feet of 

warehousing space, operates in-factory stores and line feed at over 35 manufacturing 

locations and  serves over 200 domestic and multinational companies operating in 

several industry verticals in India, including automotive, engineering, consumer 

goods, pharmaceuticals, e-commerce and bulk. 

 

People Transport Solutions: Mahindra Logistics’ provides technology-enabled people 

transportation solutions and services across India to over 100 domestic and 

multinational companies operating in the information technology (IT), information 

technology-enabled services (ITeS), business process outsourcing, financial services, 

consulting and manufacturing industries. It offers services through a fleet of vehicles 

provided by a large network of over 500 business partners and operates in 11 cities 

with over 120 clients and operating locations across India. 

 

 

 

Business Strategy: 

 
 Continue to grow share of business from external clients. 

 

 Focus on large revenue clients by providing integrated, end-to-end solutions and 

continue to provide additional services to existing clients. 

 

 Continue to diversify our revenues from industry verticals such as consumer 

goods, pharmaceuticals, e-commerce and bulk. 

 

 Continue to focus on enhancements in technology leveraging on the changing 

logistics industry dynamics, particularly with implementation of GST and E-way 

Bill. 

 

 Continue to establish new multi-user warehouses 

Products Basket: 

Mahindra Logistics Limited. 

Mahindra Logistics 

earns around 55% of its 

revenue from Mahindra 

Group.  

The company earns 

around 62% of its 

revenue from the 

automotive sector. 

Mahindra Logistics 

earns around 90% of its 

revenue from its Supply 

Chain Management 

business. 
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 Macroeconomic conditions in India and 3PL logistics industry growth is 

estimated to experience a CAGR of around 20%. 

 

 Automobiles sector is in a cusp of good growth. Auto sales are on the rise 

backed by rising demand in the urban centers and government’s 

infrastructure push. Two wheelers are experiencing double digit growth 

backed by immense demand in the rural areas and tier II & III cities. 

Moreover tractor makers are expecting sales to pick up from the third 

quarter. 

 

 Pan-India presence - Better scalability and flexibility. 

 

 Solution driven capability - Technology driven implementation - Cost-

effective solutions. 

 

Opportunities: 

Risks: 

 The Company depends significantly on clients in the 

automotive industry and is highly dependent on the 

performance of the automotive industry. 

 

 The Company depends on a limited number of clients 

including its parent and promoter, Mahindra & Mahindra 

Limited and other Mahindra Group entities. This exposes the 

Company to a high risk of client concentration. 

 

 Competition in this segment is very high leading to a high 

degree of fragmentation. This space is highly dominated by the 

unorganized players. To mitigate this, the Company creates 

value through integrated technology based solutions, transport 

network based solutions, and skill development of its 

employees. 

3PL market in India is 

expected to grow at a 

CAGR of 19-21% by 

Fiscal 2020 

PTS industry to reach a 

market size of around 

INR8500 – 9,500 crores 

in Fiscal 2020 

Mahindra Logistics Limited. 

Mahindra Logistics 

earns around 90% of its 

revenue from its Supply 

Chain Management 

business. 

The company earns 

around 62% of its 

revenue from the 

automotive sector. 

Mahindra Logistics 
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Group.  
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Mahindra Logistics Limited. 

Non-Mahindra SCM Revenue Analysis 

Transportation Warehouse & other value added segments  
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In-House View 

We expect Mahindra Logistics to perform very well and thus create wealth for the shareholders backed by the recent 

developments like GST, E-way Bill, Infrastructure Status and various projects like Sagarmala, Bharatmala, multimodal 

logistics parks, regional airports in small towns and cities. 3PL market in India to grow at a CAGR of 19-21% by Fiscal 2020 

and PTS industry to reach a market size of INR8500 – 9,500 crores in Fiscal 2020. Moreover freight forwarding market to 

increase at a CAGR of 8-9%. 

Post implementation of GST, a lot of consolidation is taking place in this space and clients are making their storage and 

transportation decisions based on logistical efficiencies. Clients are planning to aggregate state based ware houses into large 

regional warehouses. The company has already started to see clients engaging in post GST supply chain design. 

Infrastructure status given to the logistics sector will help to reduce logistical cost in India. E-Way Bill will increase 

transparency, make permit requirements uniform throughout India, and enable seamless movement of goods within and 

across states. Make in India, companies focusing on core their business, technological proliferation bodes well for the 

sector. However, the future performance of Mahindra Logistics depends on how its Non-Mahindra business flourishes. We 

are bullish on the company as Mahindra Logistics is diversifying its segments in the supply chain business catering to 

consumer goods, pharmaceuticals, E-commerce, bulk and engineering products. We expect Mahindra to diversify even 

more in the SCM business.  
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Disclaimer 

Any document, including this report, which is prepared by the research team of Stewart & Mackertich Wealth Management Ltd. (SMIFS) is circulated for 
the purpose of information only to the intended recipient and should not be replicated or quoted or    circulated to any person/corporate or legal entities in 
any form. This document/ documents/ reports/ opinion should not be interpreted as an Investment/ taxation/ legal advice. While the information 
contained in the report has been procured in good faith, from sources considered/ believed to be reliable, all/ part of the statement/ statements/ opinion/ 
opinions/ view/ views in the report may not be considered to be complete or accurate. Therefore, it should only be relied upon at the recipients own risk.  
 
Research Analysts/ Economists/ Advisors/ Investment Strategists or any other spokes persons of the company (SMIFS) are often sought after for 
expressing their views on print/ electronic/ web media. The views expressed are purely based on their assumption/ understanding on fundamental 
approach/ technical and historic facts on the subject. The views expressed should not be construed as an offer to buy/ sell or hold equity/ commodity/ 
currencies or their derivatives. The views/ opinions expressed is for information purpose only, and may change due to underlying factors, related or 
unrelated or other market conditions and may or may not be updated.  
 
Stewart & Mackertich Wealth Management Ltd, its subsidiaries, or any of its directors, employees, agents, and representatives shall not be liable for any 
damages whether direct or indirect, incidental, special or consequential including lost revenue or lost profits that may arise from or in connection with the 
use of the information/ research reports/ opinions expressed.  
 
Disclosure: Clients/ associates of SMIFS Group may be holding positions in equities or their derivatives on which the research report is made or opinion is 
formed or views are expressed in print or electronic media. We ensure all compliance is adhered to with this report/ reports/ opinion or views expressed. 
 
Analyst ownership of the stock – NIL  
Analyst’s dependent relatives’ ownership in the stock – NIL  
 
Analyst Certification: The matter related to the report has been taken from sources believed reliable and the views expressed about the subject or issues in 
this report accurately reflect the personal views of the analyst/ analysts. Stewart & Mackertich Wealth Management Ltd. does not compensate partly or in 
full, directly or indirectly, related to specific recommendations or views expressed by the research analysts/ market strategists/ Portfolio Managers.  
 
REGISTRATION as required under SEBI (Research Analyst) Regulation 2014 has been granted by Securities & Exchange Board of India (SEBI), registration 
number being INH300001474.  
 
Stewart & Mackertich Wealth Management Ltd. 
Vaibhav, 4 Lee Road, Kolkata 700020, West Bengal, India. 
Tel.: +91 33 6634 5408 /, Fax: 91 33 22893401 
 
Website: www.smifs.com 
 
For queries related to compliance of the report, please contact:  
- Sudipto Datta, Compliance Officer  
Contact No.: +91 33 66345414 / 4011 5414  
Email Id.: compliance@smifs.com / sudipta@smifs.com 
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